
Benefits of ZoomInfo:
Identify the perfect buyers, 
by personas, by uncovering 
demographics, firmographics, 
technographics, insider news and intent 
data trends

Reach key decision-makers with 
access to direct phone numbers, cell 
phone numbers, and email addresses

Increase effectiveness and efficiency 
with a high performance, customizable, 
and collaborative platform

Refine lead routing and improve scoring 
practices by using better, deeper and 
more detailed qualification data

Access hundreds of millions of 
profiles to expand your outreach and 
accelerate revenue pipelines

Arm your reps with actionable 
company, contact, and buying 
intelligence to strategically target 
accounts

Identify which accounts are researching 
your space and engage with them at 
exactly the right time in the buyer’s 
journey

Research market characteristics and 
calculate total addressable market

ZoomInfo powered by DiscoverOrg is the leading data 
intelligence platform for B2B go-to-market teams. With robust 
features and integrations embedded into your workflows, 
ZoomInfo presents a trifecta of the broadest, deepest, and 
highest quality B2B data in the market, leading to increased 
pipeline generation, higher conversion rates and measurable 
success.
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Accelerate Business 
Growth With The Leading 
B2B Intelligence Platform

Greater Intelligence
Get in touch with key decision-makers and influencers at 
the companies you care about most with advanced filters, 
including Technologies, Attributes, Scoops, Funding, and 
much more. ZoomInfo search capabilities allow you to build 
sophisticated, refined and targeted prospect or customer 
segments, improving campaign list building, prospecting, lead 
routing, scoring, and territory alignment.

The information we get from 
ZoomInfo not only fuels our sales 
prospecting efforts but it allows 
us to run highly targeted and 
successful ABM campaigns.

Rick Collins, Senior Marketing Systems Analyst, ConnectWise



As a data company, we put a 
premium on good, reliable and 
accurate data that is easy to access 
and use— and that’s exactly what 
we found with ZoomInfo.
Frances Hayes, Director of Sales at Salary.com

Relevance and personalization:
Stay up-to-date on relevant pain points, new projects, 
technology changes, event attendance, and personnel 
moves that are occuring at your target accounts. 
With access to data that is not readily available on the 
public web, you’ll have important details sooner, and 
an increased level of understanding about your ideal 
customers, giving you the ability to better inform, refine, 
and drive your messaging and conversations with 
powerful insight.

Pinpoint your next opportunity before spending 
valuable time reaching out to the wrong prospect. Now, 
sales and marketing teams can identify the timing of 
the client’s needs and influence buyers searching for 
their solutions earlier than ever before.

Speak to relevant content during your sales outreach 
with ZoomInfo’s continuously updated B2B database of 
news articles gathered from hundreds of sources. Now, 
you can get real-time updates keeping you in the loop 
with News Alerts built right into the platform.

Enhanced data:
Fill in the blanks of your existing data with important 
demographic, firmographic, and technographic information to 
enable your go-to-market teams. Easily check the accuracy 
and health of the data in your database, as well as make 
instant improvements via data enrichment features and add-
on products.

Actionable data precision:
Prioritize the contacts and companies that are most 
valuable to you by providing ZoomInfo a few details 
about your business and targets and then allowing the 
platform to present the most relevant prospects to you.

Easily access relevant, current information to warm up 
your cold calls and understand if your prospects and 
customers are in prime buying decision periods. Find all 
the data you need in one place, with ZoomInfo.

Integrations:
Integrate with all of your favorite CRM, MAT and 
automation platforms. These robust integrations infuse 
business intelligence across sales and marketing 
workflows, ensuring data stays fresh, enriched, and 
accurate across all systems.
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               With ZoomInfo supporting 
our go-to-market strategy, we’ve 
grown our customer acquisition 
performance by 50%.

David Schroeder, Conversion Optimization Manager at CallRail



What our customers 
are saying:

With ZoomInfo supporting our go-to-market 
strategy, we’ve grown our customer acquisition 
performance by 50%.

David Schroeder, Conversion Optimization Manager at CallRail

As a data company, we put a premium on good, 
reliable and accurate data that is easy to access 
and use— and that’s exactly what we found with 
ZoomInfo.
Frances Hayes, Director of Sales at Salary.com

The information we get from ZoomInfo not only fuels 
our sales prospecting efforts but it allows us to run 
highly targeted and successful ABM campaigns.
Rick Collins, Senior Marketing Systems Analyst, ConnectWise
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